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Useful Online Resources:

DSA Supplier Member Directory: http://www.dsa.org/forms/CompanyFormPublicSuppliers/
Direct Selling by the Numbers: http://www.dsa.org/research/industry-statistics/

DSA Proselyting Guidelines: http://www.dsa.org/ethics/proselyting

DSA Educational Calendar: www.dsa.org/calendar

DirectSelling411.com: http://www.directselling411.com
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